EDUARDO
ANDRADE

</> Full-Stack Developer

I'm Eduardo Andrade, a 21-year-old Brazilian Full Stack & Blockchain Developer
passionate about building scalable digital solutions. With experience across Brazil,
Poland, and the United States, I've created platforms, apps, and automation systems
from the ground up—combining technical versatility with a global mindset.

. +55 (571) 9.8286-0705
Torres, RS - Brazil
+380 (68) 453-5135
e edwnks@gmail.com @ cdupks st

Achievements:

PROFESSIONAL o Developed and launched a mobile application on the
CAREER Google Play Store, achieving over 100,000 downloads.

e Founded and managed a successful electronics e-
commerce store, selling over 2,000 product units.

Al Prompt Engineer (Code) & Recruitment

Scale Al (USA - Remote) | 2023 - Present SKILLS & ABILITIES

Key I’eSpOﬂSIbIHtIGSZ o Java, Python, Kotlin, Swift, Proactivity & Self-Motivated
JavaScript Problem Solving & Analytical
React.js & Vite Skills

Full-Stack Development Adaptability & Fast Learning
(Frontend & Backend) Team Collaboration

Android App Development Effective Communication

Al Model Training & Datasets Creative Writing

Database Management (SQL)

o Developed and curated programming datasets
(Backend and Frontend) to train large-scale Al
models for major tech companies, including
OpenAl and Meta.

e Authored high-quality technical content, including
translations and creative writing, to generate robust
datasets.

o ,fAnallyzed and} approved new CE'ru:ihidatesdfo:j ) EDUCATIONAL
reelance projects, ensuring a high standard o
qualiﬁcatizn imd skill align(‘:r]nent%q BACKGROUND
e Reviewed and validated data to ensure accuracy
and adherence to project guidelines for Al model Bachelor's Degree
training. Systems Analysis and Development
Ulbra - Remote (In progress since 2022)

Sales Specialist & Customer Support
Call2Sale (Poland - Remote) | 2023 - 2023

Key responsibilities: I—ANGUAGES

e Conducted outbound calls to customers to verify English (C1) Ukrainian (B1)
and update personal data, such as addresses,
ensuring high accuracy in the CRM system. GRS CEEm—

¢ Handled inbound customer inquiries, providing Spanish (B2) Russian (A2)
detailed product information and resolving doubts P
to enhance customer satisfaction. .

o Actively identified opportunities to convert service Portuguese (Native)
calls into sales, contributing to revenue growth. L



